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THE IMPEACHMENT

TRAP

America’s Democrats have made
a serious mistake by launching
impeachment proceedings against
President Donald Trump. They are
replaying the Republican impeachment
of Bill Clinton in 1998, a futile
exercise that damaged Republicans,
enhanced Clinton’s power, and caused
institutional damage as well.

ERIC POSNER

CHICAGO

A

merica’s Democrats have made a serious mistake by launching impeachment
proceedings against President Donald
Trump. They are replaying the Republican impeachment of Bill Clinton in 1998, a futile exercise that damaged Republicans, enhanced
Clinton’s power, and caused institutional damage
as well.
THE COMMON FACTOR of the two impeachments
is that it was clear from the start that the US Senate
would never convict, which requires a two-thirds
majority. The 45 Senate Democrats were not happy
that Clinton perjured himself before a grand jury,
obstructed justice, and conducted an extramarital
sexual affair with a White House intern, Monica
Lewinsky. But they did not believe that this behavior was grounds for removal from office. The behavior was not sufficiently egregious to overcome
their political loyalty to a president who remained
popular with voters.
Republicans leading the impeachment knew that
few if any Senate Democrats would vote to convict (in fact, none did). But Republicans hoped to
embarrass the Democrats and damage Clinton, believing that they would pick up some seats in the
November 1998 election by launching impeachment proceedings before then. They were wrong.
Clinton’s popularity rose after the impeachment
proceedings ended. Most Americans believed that
impeachment was a mistake.
MANY PEOPLE worried that the Clinton impeachment would damage the presidency, but its
main impact on presidential power was the opposite. Republicans eventually agreed with Democrats that responsibility for the debacle lay with
Kenneth Starr, the independent counsel whose investigations of Clinton’s real-estate dealings years
earlier eventually led him to Lewinsky. The two
parties allowed the independent counsel statute to
lapse, freeing the presidency from a powerful form
of oversight, much to Trump’s benefit a generation
later.
TODAY, Senate Republicans may well be privately
concerned about Trump’s behavior. But there is no
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(...) EVEN IF TRUMP
IS NOT REMOVED,
IMPEACHMENT IN THE
HOUSE WILL SEND A
STRONG SIGNAL THAT
THE PRESIDENT’S
BEHAVIOR VIOLATES
AMERICAN VALUES.

indication that even one would vote in favor of removal. While Trump is nowhere near as popular as
Clinton was, he retains the loyalty of his base, who
dominate the Republican primaries, and, unlike
Clinton, he enjoys majority support in the Senate.
Indeed, the extraordinary enthusiasm of Trump’s
supporters – their indifference to his many other
scandals – almost guarantees that any additional
information that might materialize during the impeachment hearings will not influence Republican
senators.
Some supporters of impeachment argue that the
gravity of the accusations against Trump – that he
enlisted a foreign country to harass a political opponent – will ensure his conviction. But we have
been through this before. Democrats who abhor
sexual harassment and perjury supported Clinton
because they saw the alternative as worse. Republicans will make the same calculation. Perhaps the
story would be different if Trump had persuaded
the Ukrainians to arrest Joe Biden while sightseeing in Kyiv. The president’s behavior, as odious as it
is, is a far cry from Richard Nixon’s involvement in
espionage against the Democratic Party – the single historical example of impeachment proceedings
leading to the removal (in Nixon’s case, resignation) of the president.
OTHERS ARGUE THAT even if Trump is not removed, impeachment in the House – which the
Democratic majority virtually guarantees – will
send a strong signal that the president’s behavior
violates American values. But impeachment has its
own narrative logic: once the Democrats initiate it,
they either win or lose. If they lose, they will be seen
as losers who wasted public resources for a futile
goal.
Still others believe that impeachment hearings will
reveal that Trump has committed crimes or betrayed the country in as yet undisclosed ways, or
that the hearings will enable Democrats to convey
the seriousness of all the president’s wrongdoing in
a way that will galvanize the public. But the leaky
Trump administration has kept few secrets so far,
and much of his behavior has been normalized, at
least for his Republican supporters. Impeachment
proceedings, unlike judicial proceedings, are a

cumbersome mechanism for developing evidence.
Nothing new was learned about Clinton after the
Starr Report was issued, and nothing new will be
learned about Trump. Indeed, Trump’s character
flaws and misbehavior are already so well known
that the impeachment proceedings will most likely blow back and cause more harm to Democratic
politicians than Republicans.
AGAIN, THE CLINTON impeachment offers lessons. Everyone knew, or suspected, that Clinton
was a womanizer (or what today might be called a
sexual predator) and a serial liar. People were not
quite as aware that Republican Speaker Newt Gingrich had also conducted an extramarital affair, as
did his successor, Bob Livingston. Both resigned;
Clinton remained in office. Trump’s greatest skill is
in turning his prosecutors into the accused. Expect
this to happen again, with Trump using his Twitter
account to shine a spotlight on whichever Democrats have the greatest political vulnerabilities.
NONE OF THIS IS ROCKET SCIENCE. So, why
would a canny politician like Speaker of the House
Nancy Pelosi yield to other members’ pressure for
impeachment (though she is clearly temporizing –
for example, by refusing to hold a vote in the House
to authorize the impeachment proceedings)? The
answer stems from the basic logic of Congress in
a polarized era.
Congress is a collective body. Its members are beholden to voters in specific districts or states rather than the country as a whole. House Democrats
from more liberal districts fear that they will be defeated in primaries by more forcefully anti-Trump
challengers.
THE ONLY WAY to counter such challenges is by
supporting impeachment. As more Democrats jump
on the bandwagon, more moderate Democrats join
in to avoid looking like defenders of Trump’s misconduct. Mark Twain supposedly joked that “history does not repeat itself but it often rhymes.” But
in this case, repetition seems to be the right word.
The political logic that trapped the Republicans in
1998 will operate the same way on the Democrats
in 2019.
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IS STAKEHOLDER

CAPITALISM
REALLY BACK?

We will have to wait and see whether the
US Business Roundtable’s recent statement
renouncing corporate governance based on
shareholder primacy is merely a publicity
stunt. If America’s most powerful CEOs
really mean what they say, they will support
sweeping legislative reforms.
JOSEPH E. STIGLITZ

NEW YORK

F

or four decades, the prevailing doctrine in
the United States has been that corporations should maximize shareholder value –
meaning profits and share prices – here and
now, come what may, regardless of the consequences to workers, customers, suppliers, and communities. So the statement endorsing stakeholder capitalism, signed earlier this month by virtually all the
members of the US Business Roundtable, has caused
quite a stir. After all, these are the CEOs of America’s most powerful corporations, telling Americans
and the world that business is about more than the
bottom line. That is quite an about-face. Or is it?

THE FREE-MARKET ideologue and Nobel laureate economist Milton Friedman was influential not
only in spreading the doctrine of shareholder primacy, but also in getting it written into US legislation.
He went so far as to say, “there is one and only one
social responsibility of business – to use its resources and engage in activities designed to increase its
profits.”
The irony was that shortly after Friedman promulgated these ideas, and around the time they were
popularized and then enshrined in corporate governance laws – as if they were based on sound economic theory – Sandy Grossman and I, in a series
of papers in the late 1970s, showed that shareholder
capitalism did not maximize societal welfare.

A FURTHER
DECLINE IN RATES
WILL MOST PROBABLY
SLOW THE ECONOMY
BY REDUCING
PRODUCTIVITY GROWTH

THIS IS OBVIOUSLY TRUE when there are important externalities such as climate change, or when
corporations poison the air we breathe or the water
we drink. And it is obviously true when they push
unhealthy products like sugary drinks that contribute to childhood obesity, or painkillers that unleash
an opioid crisis, or when they exploit the unwary
and vulnerable, like Trump University and so many
other American for-profit higher education institutions. And it is true when they profit by exercising
market power, as many banks and technology companies do.
But it is even true more generally: the market can
drive firms to be shortsighted and make insufficient
investments in their workers and communities. So it
is a relief that corporate leaders, who are supposed
to have penetrating insight into the functioning of
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the economy, have finally seen the light and caught
up with modern economics, even if it took them
some 40 years to do so.
BUT DO THESE CORPORATE LEADERS really mean what they say, or is their statement just a
rhetorical gesture in the face of a popular backlash
against widespread misbehavior? There are reasons
to believe that they are being more than a little disingenuous.
The first responsibility of corporations is to pay
their taxes, yet among the signatories of the new
corporate vision are the country’s leading tax avoiders, including Apple, which, according to all accounts, continues to use tax havens like Jersey. Others supported US President Donald Trump’s 2017
tax bill, which slashes taxes for corporations and
billionaires, but, when fully implemented, will raise
taxes on most middle-class households and lead to
millions more losing their health insurance. (This
in a country with the highest level of inequality, the
worst health-care outcomes, and the lowest life expectancy among major developed economies.) And
while these business leaders championed the claim
that the tax cuts would lead to more investment and
higher wages, workers have received only a pittance.
Most of the money has been used not for investment,
but for share buybacks, which served merely to line
the pockets of shareholders and the CEOs with
stock-incentive schemes.
A GENUINE SENSE of broader responsibility
would lead corporate leaders to welcome stronger
regulations to protect the environment and enhance

MANY OF THE
MEGA-BANKS ARE
NOT AMONG THEM
10 July / December 2019

the health and safety of their employees. And a few
auto companies (Honda, Ford, BMW, and Volkswagen) have done so, endorsing stronger regulations
than those the Trump administration wants, as the
president works to undo former President Barack
Obama’s environmental legacy. There are even softdrink company executives who appear to feel bad
about their role in childhood obesity, which they
know often leads to diabetes.
But while many CEOs may want to do the right thing
(or have family and friends who do), they know they
have competitors who don’t. There must be a level
playing field, ensuring that firms with a conscience
aren’t undermined by those that don’t. That’s why
many corporations want regulations against bribery, as well as rules protecting the environment and
workplace health and safety.
Unfortunately, many of the mega-banks, whose
irresponsible behavior brought on the 2008 global financial crisis, are not among them. No sooner
was the ink dry on the 2010 Dodd-Frank financial
reform legislation, which tightened regulations to
make a recurrence of the crisis less likely, than the
banks set to work to repeal key provisions. Among
them was JPMorgan Chase, whose CEO is Jamie Dimon, the current president of the Business Roundtable. Not surprisingly, given America’s money-driven
politics, banks have had considerable success. And a
decade after the crisis, some banks are still fighting
lawsuits brought by those who were harmed by their
irresponsible and fraudulent behavior. Their deep
pockets, they hope, will enable them to outlast the
claimants.
THE NEW STANCE of America’s most powerful
CEOs is, of course, welcome. But we will have to
wait and see whether it’s another publicity stunt,
or whether they really mean what they say. In the
meantime, we need legislative reform. Friedman’s
thinking not only handed greedy CEOs a perfect excuse for doing what they wanted to do all along, but
also led to corporate-governance laws that embedded shareholder capitalism in America’s legal framework and that of many other countries. That must
change, so that corporations are not just allowed but
actually required to consider the effects of their behavior on other stakeholders.

THE HIGH COST OF

“DE-RISKING”
INFRASTRUCTURE
FINANCE

The World Bank recently started
advising governments to assume
the bulk of the risk in public-private
partnerships, so as to attract more
private-sector players.
But in addition to introducing
an unacceptable moral hazard,
this guidance is creating a possible
doomsday scenario for debt-saddled
developing countries around the
world.
HOWARD MANN

OTTAWA

T

he World Bank and other multilateral institutions are increasingly promoting measures to “de-risk” infrastructure investments
in developing countries, in order to make
such projects more attractive for international finance. But “de-risking” is a misnomer: any project
can be set back by external events, poor design, or
mismanagement. At least some level of risk – whether stemming from human error and institutional
weakness, or from earthquakes, hurricanes, and
countless other sources – is inherent in all infrastructure investments.

SO THE QUESTION IS not how to eliminate risk,
but rather how to allocate it between participating
parties. When the World Bank and others talk about
de-risking infrastructure finance, they really mean
reducing the risk for investors – and increasing the
risk for governments.
The proposed risk-allocation provisions for public-private partnerships contained in the World
Bank’s Guidance on PPP Contractual Provisions,
2017 Edition take this approach to a new extreme.
In almost any contingency – from “force majeure”
to performance failures on the part of the private
party – the public party is directed to assume all or
a significant part of the risk. Moreover, the Bank’s
metric for determining the effectiveness of this unyielding approach is “successfully procured PPP
transactions.” Missing is any measure of whether a
project is actually providing the intended goods or
services to citizens, and any mechanism for recourse
if it is not.

THE WORLD BANK
HAS CONTINUED TO
PROMOTE PPPS AS THE
ONLY ACCEPTABLE FORM
OF INFRASTRUCTURE
FINANCING FOR
DEVELOPING COUNTRIES

THIS EXTREME APPROACH to risk allocation
could have far-reaching consequences. A major reason why governments use PPPs in infrastructure is
so that they can list such projects as “off-book.” That
means the financing of the project is neither counted
as a direct government capital expense nor applied
against government debt ceilings. And because a
project’s costs are supposed to be paid out over time
through direct user fees or operational funds furnished by the government, the capital expenditure is
regarded as “free money” that governments need not
account for.
But financial institutions such as the International

2019 July / December 13

NO DOUBT,
THE WORLD BANK
HAS GOOD INTENTIONS
Monetary Fund are now pushing back against this
notion of “free money,” by pointing out that the
higher the risk for a government, the less a project
can be defined as “off-book.”
Accordingly, the World Bank’s lopsided risk-allocation provisions should actually make it more likely that PPP projects will have to be categorized as
on-book financing and debt. That would be a good
thing in itself. By listing all infrastructure projects as
on-book, governments will be in a better position to
test whether they are delivering real value for money.
THE PROBLEM IS THAT these discussions are all
happening behind the scenes. In the meantime, the
World Bank has continued to promote PPPs as the
only acceptable form of infrastructure financing for
developing countries in cases where a private party
can do the job. And governments have continued to
accumulate ever more risk, on the assumption that it
is off-book and thus not counted as a sovereign-debt
obligation.
As a result, many developing countries are now
heading for a doomsday scenario. The risks that
governments have taken on will last 20-30 years in
many cases. During that time, governments will face
severe challenges in managing public expenditures,
and they will incur unforeseen costs related to offbook commitments and excessive debt, raising the
possibility of a default on all credit commitments.
MAKING MATTERS WORSE, the World Bank’s
current approach creates moral hazard: the less risk
the private party in a PPP assumes, the less it has to
lose from poor performance. The Bank’s guidance
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provisions stipulate that even a private-sector partner that has failed to deliver must be compensated
in order for a government to terminate the contract.
As a result, some private-sector contractors may not
assume that they have to perform well; instead, they
may constantly weigh the costs and benefits of doing
mediocre or poor-quality work.1
The current approach is also an open invitation for
private parties to squeeze governments even further, by renegotiating active contracts. Faced with
absorbing the full costs of a failed project or paying
more to ensure that it succeeds, a government has
little choice but to accede to a private-sector partner’s demands.
THIS IS NOT A FAR-FETCHED RISK. The World
Bank and others have understood for years that
private companies frequently initiate contract renegotiations in PPP infrastructure projects. And
this is even more likely to happen when contracts
are awarded in a context of imperfect competition,
which creates opportunities for private companies
to set unrealistic contract terms.
NO DOUBT, the World Bank has good intentions.
But pushing all of the risk onto governments is not
the way to attract investment in developing countries. The Bank urgently needs to reverse course.
That means promoting balanced risk allocations and
ensuring that all infrastructure projects are assessed
as if they were on-book. Guidance that is blind to
its own consequences is not helpful. And when it is
offered to developing countries that already have
unsustainable sovereign debts, it is downright dangerous.
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NO, WE DON’T

“NEED”
A RECESSION

Business cycles can
end with a rolling
readjustment in which
asset values are
marked back down
to reflect underlying
fundamentals, or
they can end in
depression and mass
unemployment. There
is never any good
reason why the second
option should prevail.
J. BRADFORD DELONG

BERKELEY

I

recently received an email from my friend
Mark Thoma of the University of Oregon, asking if I had noticed an increase in commentaries suggesting that a recession would be a good
and healthy purge for the economy (or something
along those lines). In fact, I, too, have noticed more
commentators expressing the view that “recessions,
painful as they are, are a necessary growth input.” I
am rather surprised by it.
Of course, it was not uncommon for commentators
to argue for a “needed” recession before the big one
hit in 2008-2010. But I, for one, assumed that this
claim was long dead. Who in 2019 could say with a
straight face that a recession and high unemployment under conditions of low inflation would be a
good thing?
APPARENTLY, I WAS WRONG. The argument
turns out to be an example of what Nobel laureate economist Paul Krugman calls a “zombie idea
… that should have died long ago in the face of evidence or logic, but just keeps shambling forward,
eating peoples’ brains.” Clearly, those who claim to
welcome recessions have never looked at the data.
If they did, they would understand that beneficial
structural changes to the economy occur during
booms, not during busts.
Obviously, shifting workers from a low-marginal-product activity to a zero-marginal-product activity is not progress. Nor is there any theoretical or
empirical reason to think that people and resources
cannot be pulled directly from low- to high-marginal-product activities during upswings, as if it
takes a full washout to create the conditions for
such movements.

THE ARGUMENT IS A
ZOMBIE IDEA … THAT
SHOULD HAVE DIED
LONG AGO BUT JUST
KEEPS SHAMBLING
FORWARD, EATING
PEOPLES’ BRAINS

THOSE WHO CHEER LOUDEST for recessions
usually are not consumers, workers, or employers.
They are most often financiers. After all, workers
themselves are rarely unhappy to be working during booms.
To be sure, in the 1970s, the Nobel laureate economist Robert Lucas speculated that in the aftermath
of a boom, workers would actually end up being
unhappy for having worked during the good times.
Having misperceived the prices of the goods they
were buying, he argued, they would discover that
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(...) IN THE AFTERMATH
OF A BOOM, WORKERS
WOULD ACTUALLY END
UP BEING UNHAPPY FOR
HAVING WORKED DURING
THE GOOD TIMES

they had overestimated their real (inflation-adjusted) wages: they had not been earning as much as
they thought they were. But Lucas never explained
why workers would have more information about
wages than about the prices they were paying for
groceries, rent, and so forth. Even as an abstract
description of some unspecified process, the overall
conjecture made very little sense.
By the same token, consumers rarely misperceive
the utility of what they purchase. And firms, likewise, are rarely unhappy to have produced during
a boom. They, too, have as much information about
the prices at which they are buying as the prices at
which they are selling. They, too, are subject to what
Lucas called “nominal misperceptions.” Monopoly
(and monopsony) power can drive a wedge between
prices and marginal revenues (and between wages
and marginal labor costs). But, generally speaking,
firms prefer to hire more workers and make more
stuff at whatever the current wage/price. They will
seize known opportunities in the present rather
than wait around for some unknown future.
SO, WHO IS REALLY the most blinkered during
booms? It is all of those who invested in outright
scams like Theranos, or in risky bets like WeWork
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and Bitcoin. They are the ones who are sorry after the fact, and who wish that the central bank had
taken away the punch bowl much earlier. If only
they hadn’t succumbed to a fit of positive-feedback trading. If only they hadn’t been deranged by
irrational exuberance, falling for what they heard
in the financial-gossip echo chamber. As the twentieth-century economic historian Charles P. Kindleberger famously joked, “There is nothing as disturbing to one’s wellbeing and judgment as to see a
friend get rich.”
Envy and greed are the muses that always convince
some to buy at the peak of a bubble. Only afterwards will these greater fools wonder why there
hadn’t been more hints of the risks, or reach for some
other argument to keep them in their right minds.
YET EVEN FROM THIS PERSPECTIVE, the conviction that a period of liquidation and contraction
is needed after a boom remains incomprehensible.
Business cycles can end with a rolling readjustment
in which asset values are marked back down to reflect underlying fundamentals, or they can end in
depression and mass unemployment. There is never any good reason why the second option should
prevail.

COULD

ULTRA-LOW

INTEREST RATES BE
CONTRACTIONARY?
Although low interest
rates have traditionally
been viewed as positive
for economic growth
because they encourage
businesses to invest in
enhancing productivity,
this may not be the case.
Instead, extremely low
rates may lead to slower
growth by increasing
market concentration
and thus weakening
firms’ incentive to boost
productivity.
ERNEST LIU, ATIF MIAN
AND AMIR SUFI

CHICAGO

T

he real (inflation-adjusted) yield on tenyear US treasuries is currently zero, and
has been extremely low for most of the past
eight years. Outside of the United States,
meanwhile, 40% of investment-grade bonds have
negative nominal yields. And most recently, the
European Central Bank further reduced its deposit
rate to -0.5% as part of a new package of economic
stimulus measures for the eurozone.
Low interest rates have traditionally been viewed
as positive for economic growth. But our recent
research suggests that this may not be the case.
Instead, extremely low interest rates may lead to
slower growth by increasing market concentration.
If this argument is correct, it implies that reducing
interest rates further will not save the global economy from stagnation.
THE TRADITIONAL VIEW holds that when longterm rates fall, the net present value of future cash
flows increases, making it more attractive for firms
to invest in productivity-enhancing technologies.
Low interest rates therefore have an expansionary
effect on the economy through stronger productivity growth.
But if low interest rates also have an opposite strategic effect, they reduce the incentive for firms to
invest in boosting productivity. Moreover, as longterm real rates approach zero, this strategic contractionary effect dominates. So, in today’s low-interest-rate environment, a further decline in rates
will most probably slow the economy by reducing
productivity growth.
This strategic effect works through industry competition. Although lower interest rates encourage all
firms in a sector to invest more, the incentive to do
so is greater for market leaders than for followers.
As a result, industries become more monopolistic
over time as long-term rates fall.
OUR RESEARCH INDICATES THAT an industry leader and follower interact strategically in
the sense that each carefully considers the other’s
investment policy when deciding on its own. In
particular, because industry leaders respond more
strongly to a decline in the interest rate, followers
become discouraged and stop investing as leaders

get too far ahead. And because leaders then face no
serious competitive threat, they too ultimately stop
investing and become “lazy monopolists.”
Perhaps the best analogy is with two runners engaged in a perpetual race around a track. The runner
who finishes each lap in the lead earns a prize. And
it is the present discounted value of these potential
prizes that encourages the runners to improve their
position.
NOW, suppose that sometime during the race, the
interest rate used to discount future prizes falls.
Both runners would then want to run faster because
future prizes are worth more today. This is the traditional economic effect. But the incentive to run
faster is greater for the runner in the lead, because
she is closer to the prizes and hence more likely to
get them.
The lead runner therefore increases her pace by
more than the follower, who becomes discouraged

A FURTHER
DECLINE IN RATES
WILL MOST PROBABLY
SLOW THE ECONOMY
BY REDUCING
PRODUCTIVITY GROWTH
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because she is now less likely to catch up. If the
discouragement effect is large enough, then the follower simply gives up. Once that happens, the leader also slows down, as she no longer faces a competitive threat. And our research suggests that this
strategic discouragement effect will dominate as the
interest rate used to discount the value of the prizes
approaches zero.
In a real-world economy, the strategic effect is likely to be even stronger, because industry leaders and
followers do not face the same interest rate in practice. Followers typically pay a spread over the interest rate paid by market leaders – and this spread
tends to persist as interest rates fall. A cost-of-funding advantage like this for industry leaders would
further strengthen the strategic contractionary impact of low interest rates.
THIS CONTRACTIONARY EFFECT helps to explain a number of important global economic patterns. First, the decline in interest rates that began
in the early 1980s has been associated with growing market concentration, rising corporate profits,
weaker business dynamism, and declining productivity growth.
All are consistent with our model. Moreover, the
timing of the aggregate trends also matches the
model: the data show an increase in market concentration and profitability from the 1980s through
2000, followed by a slowdown in productivity
growth starting in 2005.
Second, the model makes some unique empirical
predictions that we test against the data. For example, a stock portfolio that is long on industry leaders
and short on industry followers generates positive
returns when interest rates fall. More important,
this effect becomes even stronger when the rate is
low to begin with. This, too, is consistent with what
the model predicts.
The contractionary effect of ultra-low interest rates
has important implications for the global economy. Our analysis suggests that with interest rates
already extremely low, a further decline will have
a negative economic impact via increased market
concentration and lower productivity growth. So,
far from saving the global economy, lower interest
rates may cause it more pain.

22 July / December 2019

THE CONTRACTIONARY
EFFECT OF ULTRALOW INTEREST RATES
HAS IMPORTANT
IMPLICATIONS FOR THE
GLOBAL ECONOMY
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INSTAFOREX
TIME, INFORMATION,
MONEY
Everyone is capable of handling three
key resources: money, information,
and time. Nowadays information is
more important than money, however
time has been always the most
valuable resource because of its nonrenewable and non-reversible nature.

PAUL PIGEON

RUSSIA

A

ny modern person is capable of handling three key resources: material assets (money), information, and time. The
human society used to assess the value
of these resources differently at different stages
of the evolution. Nowadays, people tend to attach
more importance to information rather than to
money. However, time has been always the most
valuable resource because of its non-renewable
and non-reversible nature. In the XXIst century,
people share the viewpoint that time has become
a precious asset. Indeed, demand for this resource
greatly exceeds supply.
For a trader time has even more value. However,
a speculator appreciates time and information
above anything else in the list of priorities. In this
context, traders choose a broker by the only criterion. They judge whether a broker is ready to save
clients’ time and share truly helpful information.
InstaForex, a broker operating in financial markets for over 10 years, rests on the following three
principles: We save your time, We share information with you, We earn together. The company
claims its commitment to this motto. Let’s find out
whether it is true.
TIME: THE ONLY NON-RENEWABLE RESOURCE
It is common knowledge that success on Forex
mainly depends on how much time is spent on
trading. Today a speculator can and should make
use of services and products offered by leading
brokers who care about the essential and most valuable resource. InstaForex puts the same high priority on time as its clients do. No wonder, PAMM
accounts and the ForexCopy system have been extremely popular services among traders for over
5 years. Speaking about PAMM accounts, clients’
investments are managed by successful and experienced trustees who act as PAMM traders. At the
same time, PAMM investors gain returns in proportion to their investments. Thus, PAMM investment saves time because investors do not have to
trade on their own. Nevertheless, PAMM investors
are viewed as full-fledged market participants involved in passive investment. The ForexCopy system is another time-saving service with InstaFo-
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NOWADAYS, PEOPLE
TEND TO ATTACH
MORE IMPORTANCE
TO INFORMATION
RATHER THAN
TO MONEY

rex. In a nutshell, a ForexCopy follower duplicates
deals of a top-rated trader.
INFORMATION: KNOWLEDGE MAKES YOU
VICTORIOUS
The second important resource is information. It
is not enough to have access to sources of information. What is vitally important is to find out
essential refined information. Modern people face
a real challenge of separating the wheat from the
chaff. A good solution would be a subscription to
information which has been already discovered
and processed. However, a subscription fee could
be rather expensive. InstaForex provides its clients with a mine of information absolutely free
of charge. With InstaForex, traders have developed daily habits of getting fresh quality market
analysis and trading recommendations, beginning
a new trading day with a video on InstaForex TV
channel, and looking up any forex-related information in the educational section. If you are used
to absorbing information on your own, a non-stop
stream of financial news, market reviews, and the
economic calendar are at your disposal on the InstaForex website and in the special app.
MONEY MEASURES EFFICIENCY OF USING
TIME AND INFORMATION
Money or to be more exact a profit rate is the only
measure to judge whether a trader uses time and
money with high or low efficiency. Apart from
time and information, any trader is interested
in convenient trading conditions. In fact, trading
conditions are somehow similar to settings of a
driver’s chair to ensure comfortable driving. If
you feel confident and at ease, your work in the
market will bring you both profits and satisfaction. During 13 years of its experience on Forex,
the company has polished its trading conditions
to perfection. Convenient leverage, a wide range
of trading instruments, a spread size, types of accounts, cryptocurrencies, bank-level security of
funds, almost instant ping speed make a trader feel
like driving a VIP car.
Make sure you use those basic resources with great
care. So, choose only that partner who appreciates
the value of such resources like you do.

FOR A TRADER
TIME HAS EVEN
MORE VALUE

LAYOUT OPTIONS:
1. Here are two diagrams which represent the two
resources – time and information. Their total volume equals the third resource – money. The first
diagram means that both time and information
make up a big volume but yield small returns. In
the second diagram, time and information bring
high profits despite a moderate volume. The first
diagram shows trading without InstaForex. The
second one – with InstaForex.
2. There are pictures which describe working with
the basic resources like time, information, and
money. The first picture represents $100 banknotes, an open Google browser, a trader surfing
the Net, a dark night outdoors or a late hour on
the clock. The second picture also displays $100
banknotes, an open trading platform, a dark night
outdoors, and a sleeping trader in bed. The second
one has to be completed with missing details.
3. A furnace, web portal, and PC monitor are displayed as two mincers. The resources like time and
information are fed into the first mincer which
produces coins. The second mincer converts the
same resources into $100 bills. The first picture is
entitled No name broker, the second one is headed
InstaForex.
4. A diagram drawn in two dimensions means a
smart approach. The chart reflects that a profit
rate directly depends on available time and information.
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SEED VENTURE

THE ADVENT OF
STARTUPS
Investing in startups and innovation
has always been the tool with which humans
improve the present in order to create
their future.
WILLIAM PIVIDORI

www.seedventure.io

GRONO

S

EED Venture, the open source platform
based on blockchain technology, was created to stimulate venture capital and improve the funding aspect of this ecosystem:
as CEO William Pividori says, this will be the place
where investors, incubators and their startups can
meet and interact freely without intermediaries, in
a transparent and immutable environment, minimizing risks and sharing objectives, to ensure that
no good idea goes to waste.
WHY ARE PEOPLE STILL AFRAID OF INVESTING IN STARTUPS NOWADAYS?
We believe that investing in startups and allowing
them to grow is of fundamental importance, as innovation has always been the tool with which humans improve the present in order to create their
future. It is also an investment that, if successful,
yields enormous profits. Currently, the way to finance a startup idea is to buy shares in companies
through capital increases, hence only on those occasions and with fixed amounts. Result: a very high
risk, because you “bet everything” on a single startup (statistically 9 out of 10 do not achieve success),
and the illiquidity of the shares (5 years or more
on average). SEED Venture radically changes the
approach for investors and the business rules for
incubators and their startups, all while adhering
to the philosophy at the core of blockchain technology: thanks to the platform, anyone can access
freely without any predetermined requirements or
constraints, participating in a transparent, fluid
and advantageous way within the ecosystem. Competition, reputation and results will drive all players to converge towards a single goal: capital that
supports innovation and that, driven by the talent
and ideas of the startups along with the managerial support skills of the incubators, will compete to
achieve success and profits.
HOW DOES SEED VENTURE WORK?
SEED Venture is an open and decentralized platform, currently based on the Ethereum blockchain.
This solution solves the major problem of bringing
together the capital needed to launch innovative
projects and ideas. The blockchain-based nature of
SEED Venture is the pillar on which the platform’s

activity is based, and the solution for a venture
world that is struggling to grow; the startup projects do not necessarily have to be inherent to the
crypto and blockchain world. Investors can choose
how much to finance, when to do so, and what to
finance, in a totally autonomous and transparent
way, furthermore, they can also verify the use of
the funds. Startups will be funded and supported
by incubators in each phase of the investment and
growth plan presented, without fundraising being
the main focus. The incubators will be encouraged
to choose with caution and confidence the projects
and startups of their pool, which they will assist
and support in achieving success.
WHAT ROLE DO INCUBATORS PLAY IN THIS
PROJECT?
The mechanisms of the platform do not propose financing a single startup, as it has been shown to be
very risky, but a pool of several, carefully selected
by the most talented incubators who are encouraged to do so by putting their reputation on the
line. The role of incubators within SEED Venture
is fundamental, and will be key to the true functionality of the innovation ecosystem: today most
of them provide space, courses (mentoring and
training) and networks to access funds, but rarely
a really interested, specific and lasting managerial
support; there is no real economic incentive to do
so, because the current model is neither stimulating nor generates competition. In SEED Venture,
on the other hand, the incubators, by adopting a rewarding economic model and gaining a reputation
by playing on an equal footing, will be encouraged
to give their best so that the projects they manage
can achieve success, which means earnings for
everyone and a continuous flow of capital.
WHAT ARE THE ADVANTAGES FOR INVESTORS?
Our goal is to bring startups closer to those investors who are startled by the world of illiquid shares
and by the very high risk of non-return, or worse,
loss of invested capital: with SEED Venture the
investor will be making a conscious choice to finance innovation, obviously still accepting a risk
component, but certainly inferior. Thanks to SEED
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Venture the investor will also be able to follow the
projects throughout their progress in an active way,
ready to reduce, modify, suspend the financing of
one or more startup pools in the face of poor results.
The free decision to invest will be immediate, public, immutable, and not conditioned from the point
of view of amount or time. The risk for the investor
is minimized because the startups that do not comply with the submitted plans, which the incubator
will attest, will not receive additional funds; the investor can finance more pools or directly purchase
tokens representative of already funded pools, then
switch from one incubator to another, and invest
in more pools. SEED Venture is the platform with
which it will be possible to overcome the very concept of venture as a niche activity, reserved for a
few operators able to juggle the complex problems
of valuation, and opening the doors of innovation
for the common investor, who until now has prudently stayed away.
WHAT IS THE CURRENCY OF EXCHANGE
USED BY THE SEED VENTURE PLATFORM?
The platform uses SEED, a native token with which
investors will participate in the financing of startup pools represented by the incubators. The first
Exchange that started the negotiation of the SEED
token is The Rock Trading, an Italian Exchange
which is a guarantee of reliability, solidity and
reputation. The listing on centralized exchanges
ensure easy and immediate value conversion, and
the value will be influenced by the platform’s functionality, by the quantity and quality of the startup players and pools and, above all, by the support
of the incubators. Thanks to the ownership of the
SEED token the investor has access to the platform.
The token can also be transferred to the financing
contracts of the various pools or used to obtain
tokens of the incubators already issued within the
platform by means of an internal Decentralized
Exchange (DEX). The exchange rate risk is closely
linked to the price of SEED tokens on the exchanges, which is expected to be volatile in the early stages of the platform’s life. The demand will be that
of investors, who will be able to attract the reputation of the incubators, eager to finance innovation with a view to keeping the investment liquid
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THE RISK FOR
THE INVESTOR IS
MINIMIZED BECAUSE
THE STARTUPS THAT
DO NOT COMPLY WITH
THE SUBMITTED
PLANS WILL NOT
RECEIVE ADDITIONAL
FUNDS

and mitigating the risk. The offer will be that of
the startups, who will sell SEED tokens to finance
their projects, using over the counter for example,
with the mediation of the incubators to mitigate
the exchange rate risk, so as not to induce abrupt
changes in prices.
The SEED Venture platform will be launched, and
will become independent, in the summer of 2019;
it will be an instrument whose adoption will serve
both as a stimulus to the growth of the real economy, as a new financial education and finally as a
healthy competition to avoid wasting projects and
money.
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THE SILENT

SUFFERING

OF CLIMATE MIGRANTS

Climate disasters have forced
millions of people across
South Asia into extremely
precarious, inhuman
conditions, without the
robust global recognition and
protection they desperately
need. Instead of leaving
climate migrants to continue
suffering in silence, the world
must give them the right to
survive and prosper.
MD. SHAHIDUL HAQUE
AND M. RIAZ HAMIDULLAH

DHAKA

A

round the world, erratic rainfall has become the new normal. This summer, countries from Europe to South Asia sizzled,
and much of India experienced prolonged
drought. But when the monsoon rains came, Bangladesh and other parts of South Asia suffered massive
flooding.
For much of the world’s population, such calamities are not a doomsday scenario, but a daily reality. Slow-onset disasters, such as gradually rising sea
levels and increasing salinity in groundwater, displace nearly 25 million people worldwide each year,
and sudden-onset events such as cyclones compound
the misfortune. Most climate-displaced people try to
earn a living in urban centers, but many, lacking skills
or economic opportunities, continue to wander.
THE WORLD ECONOMIC FORUM and other institutions repeatedly highlight the linkages between
such slow and sudden disasters, and the risks that climate change and the resulting population displacement pose to the global economy. Yet, because people
displaced by climate change do not move all at once,
in a mass exodus, they don’t make headlines, and the
world does not recognize their plight and offer the robust protection they need.
Today, some 73% of people displaced by climate
disasters live in the Asia-Pacific region. South Asia
– home to one-fifth of the world’s population – is
particularly vulnerable to erratic monsoon rains and
other climate threats.

AROUND THE WORLD,
ERRATIC RAINFALL
HAS BECOME THE
NEW NORMAL.

BANGLADESH, with a population of about 165
million, is a case in point. In southern and northern
Bangladesh, groundwater levels are falling alarmingly and salinity is rising, while farmers report an
increasing number of intolerably hot days in the field.
During the past four decades, nearly two-thirds of the
country’s waterways have lost their carrying capacity as a result of sedimentation. The sudden arrival of
monsoon rains therefore causes these rivers to swell
rapidly and devour villages overnight.
Moreover, rising sea levels mean that many of the 75
islands along Bangladesh’s coast are already at risk
of submergence. A one-meter rise in sea level would
inundate one-sixth of the country’s territory and
displace about 20% of its population. And every two
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years, a massive cyclone hits Bangladesh.
Unsurprisingly, this climate disruption is having a
major impact on public health and key economic sectors such as farming, fishing, and industrial manufacturing. Bangladesh risks losing 2% to 3% of its GDP
each year because of climate change.
Prime Minister Sheikh Hasina has repeatedly asked
the international community to help tackle these
challenges by supporting “climate justice, not charity.” This means addressing climate change in a way
that ensures economic development, human rights,
justice, and fundamental freedoms, especially for
people at the bottom. The narrative should focus on
peace, stability, harmony, prosperity, and equality
among societies.
DESPITE ITS MINIMAL RESOURCES, extreme
adversity, and capacity constraints, Bangladesh established its own Climate Change Trust in 2010.
More than seventeen million solar-power systems
have been installed in homes across the country, giving power to roughly 15 million people. And Bangladesh is developing many stress-tolerant varieties
of crops and adaptive innovations in an effort to
make agriculture more climate-resilient. Moreover,
our policies and laws on sustainable development,
disaster-risk reduction, humanitarian assistance, climate-change adaptation, and human rights all emphasize protection of displaced persons and management of post-disaster population movements.
But it is difficult to map the movement of climate-displaced people and measure the impact on the environment and economy – not least because conventional national economic accounting does not count
the displaced. Worse, the children of displaced people
grow up without a sense of belonging. And because
South Asia is so densely populated, solutions such as
planned resettlement are often impractical.
In Bangladesh and other countries in the region,
policymakers will often be unable to prevent climate-driven migration. In such cases, the highest priority should be to uphold displaced peoples’ right to
survive, and their right to development. A collective
global effort is essential to this end.
The initial global recognition of the plight of climate-displaced people at the 2009 United Nations
Climate Change Conference in Copenhagen was an
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OF CLIMATE CHANGE
BY 2050

encouraging start. The 2013 Warsaw International
Mechanism for Loss and Damage, although somewhat diluted, provided further hope, and the subsequent Sendai Framework and 2015 Paris climate
agreement each tried to advance the protection of the
displaced.
MOST RECENTLY, the world adopted twin compacts on refugees and migration last year. While reliable comprehensive estimates of climate-induced
internal migration are lacking, it is believed to be as
sizable as international migration, and there is now
a de facto recognition that climate change and disasters are key drivers of population movement. Sadly,
however, political disagreements mean that current
global frameworks try to sidestep the need to protect
climate migrants on definitional grounds. The new
Global Compact for Safe, Orderly and Regular Migration, for example, does not give due attention to
protecting the climate-displaced.
According to some projections, over 40 million people in South Asia alone could be forced to move to escape the slow-onset effects of climate change by 2050.
Sudden-onset disasters, meanwhile, already account
for nearly one-half of global climate-driven population
displacement, and this share is set to increase.
Bangladesh and more than 100 climate-vulnerable
countries in Asia, Africa, and the Pacific, along with
European partners, are thus developing an agenda to
address migration in the context of climate disasters.
Through the Platform on Disaster Displacement, we
are urging the international community to recognize
the interrelatedness of sudden- and slow-onset disasters; enhance preventive, adaptive, and mitigation
measures to address displacement caused by slow-onset disasters; provide effective protection for displaced
people and those at risk of displacement; and offer support to people who remain in their homes while helping others to move – including those who are forced to.
CLIMATE DISASTERS have forced millions of people across South Asia into extremely precarious, inhuman conditions, without the robust global recognition and protection they desperately need. Instead
of leaving climate migrants to continue suffering in
silence, the world must give them the right to survive
and prosper.

2019 July / December 35

HOW TO FINANCE
THE GREEN

TRANSITION
In addition to reaffirming
their commitment to reducing
greenhouse-gas emissions,
world leaders who gathered
for the UN Climate Action
summit this week also
discussed how the public
and private sectors can work
together to tackle climate
change. They should focus on
the role of private finance,
without which there will be no
green transition
WERNER HOYER

NEW YORK

W

orld leaders gathered at the United
Nations in the New York this week to
take stock of the global fight against climate change, and to submit new emissions-reduction commitments. Given the scale of the
climate crisis, we are not moving nearly as fast as we
should be. We have been stuck in second gear for too
long. Accelerating the pace of change will require a
combination of efforts from all actors, public and private.
FORTUNATELY, there is already a growing private-sector coalition dedicated to combating climate
change, through the work of the Climate Finance
Leadership Initiative (CFLI). Led by Michael Bloomberg, the UN’s Special Envoy for Climate Action, the
CFLI was created to mobilize private capital at the
global level in response to this critical issue. This
month, the CFLI released a new report, Financing
the Low Carbon Future, which outlines ways green
finance can be scaled up to support an orderly transition to a low-carbon economy, and identifies opportunities for public-private partnerships to meet the
objectives of the 2015 Paris climate agreement.
THE EIB is the largest multilateral investor in climate-related projects in the world. But now, answering the call of European heads of state and European
Commission President-elect Ursula von der Leyen,
we intend to scale up our ambitions and strengthen
the EIB’s role as the European Union’s dedicated climate bank. By mainstreaming climate considerations
and targeting low-carbon investments, the EIB will
be able to channel at least €1 trillion ($1.1 trillion)
toward low-carbon projects over the next decade.
To achieve this, at least 50% of EIB finance will be
dedicated to climate action and environmental sustainability by 2025. And by the end of 2020, we will
have aligned all our financing activities with the goals
of the Paris climate agreement. As an important first
step, we will phase out energy projects that depend
on fossil fuels. And we will position EIB as an incubator for green finance and expertise to mobilize
others, helping all economies make the transition to
a low-carbon future.
As the EU bank, our mission is to invest in Europe’s
future, and no issue is more important than climate

change. The strength of our resolve reflects the urgency of the climate crisis. Just this summer, countries across Europe suffered through record-breaking temperatures and reduced crop yields, owing to
last year’s drought. And many developing countries
have had similar experiences. Flooding and other climate-driven phenomena now cost cities billions of
dollars every year, in addition to endangering lives.
But the climate crisis also represents an opportunity, because funding for new green infrastructure will
create jobs, spur economic growth, and reduce the air
pollution that is choking the world’s cities.
CHANGING INVESTMENT PATTERNS will accelerate a shift away from fossil fuels that is already
underway. Market forces are increasingly favoring
clean energy over fossil fuels. More than half of the
coal-fired power plants in the United States have
been retired since 2011, and the country is now home
to 3.3 million jobs in clean energy, compared to less
than 100,000 in coal mining. Moreover, a growing

(...) THE EIB WILL BE
ABLE TO CHANNEL AT
LEAST €1 TRILLION
TOWARD LOW-CARBON
PROJECTS OVER THE
NEXT DECADE
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number of US cities and states have committed to
reaching net-zero emissions by 2050. They will have
the support of Beyond Carbon, an initiative launched
by Bloomberg Philanthropies last year to advocate
for full decarbonization of the US economy.
AS AN INTERNATIONAL COMMUNITY, we must
not only increase investment in clean energy, but also
cut funding for dirty energy. As matters stand, we are
essentially paying to promote climate change and air
pollution through fossil-fuel subsidies. Those public
funds need to be redirected toward investments in
electric vehicles and other game-changing technologies that will drive the green transition. Such investments will have far-reaching returns, not least by reducing the enormous toll that air pollution takes on
public health.
Beyond that, there are a number of additional steps
we can take to marshal the necessary funding. First,
we must improve data and disclosure standards. Because businesses and investors were long in the dark
about climate-related risks, they did not see fit to
cut carbon emissions or protect assets from extreme
weather. That is starting to change. Recommendations from the Task Force on Climate-related Financial Disclosures are helping businesses allocate capital
more sustainably, and enabling investors to reward
companies that take climate change seriously.
Second, we must clarify the investment risks associated with green finance. Cities are responsible for more
than 70% of carbon-dioxide emissions, but only a few
cities in the developing world have a credit rating. As
a result, overall investment in clean mass transit, energy-efficient buildings, and other projects to reduce
emissions have suffered. Governments and public
banks can do much more to help cities attract capital
for such projects through initiatives like the Global
Covenant of Mayors for Climate & Energy, which is
supported by the EIB and co-led by Bloomberg Philanthropies.
Third, we need to modernize the electricity grid. Incentives like rebates and tax credits allowed wind
and solar power to expand, by driving down costs
for businesses and consumers. We should now introduce similar programs to accelerate the deployment
of battery storage and other promising technologies
geared toward overcoming the problem of intermit-
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tency. Furthermore, better grid connectivity would
allow regions with surplus wind and solar power to
supply those with more demand than supply. Governments can take the lead in both areas to encourage
more private investment in clean power.
FINALLY, we must continue to expand the market
for green investments. Since 2007, when the EIB
launched the world’s first green bonds on the Luxembourg Stock Exchange, the green-bond market has
grown to more than $136 billion. But that is still just
a drop in the ocean of the $100 trillion global bond
market. Hence, the EIB is helping the EU develop a
standard taxonomy for sustainable finance, so that
investors can compare apples with apples, as in the
case of any standard bond. Better and more information about an investment’s carbon footprint will
allow investors to make informed decisions, thereby
driving more private investment to low-carbon projects. That is how we finance the green transition.

WHY DO AMERICANS
PAY MORE FOR

DRUGS

Pharmaceutical companies have
willfully distorted the US prescriptiondrug market, but nearly all health-care
players are complicit. Disrupting such
a lucrative, well-entrenched system
requires several specific changes –
and, above all, the political will to end
business as usual.
ROBIN FELDMAN

SAN FRANCISCO

I

t seems puzzling at first: prescription drug prices
in the United States continue to rise at an alarming rate, despite the threat (or promise) of competition from cheaper generic substitutes. But
there really is no mystery. Pharmaceutical companies
pay players throughout the health-care system to favor their more expensive drugs over lower-priced alternatives. And those who should be acting as watchdogs for patients are happy to go along.

THE CONSEQUENCES of this are obvious. Consider Medicare, the US health insurance system for people over the age of 65. Even accounting for rebates,
spending by Medicare beneficiaries for brand-name
drugs rose 62% between 2011 and 2015. Most of those
over the age of 65 did not receive 62% more salary or
pension over that period, so the steep rise in prices is
causing people real pain.
Precisely how the drug-pricing system works is
opaque to the American public, and pharmaceutical
firms would like to keep it that way. The contracts between drug companies and key actors in the healthcare system are closely guarded secrets, and even
government entities and private insurers are not permitted to see the full terms.
Nonetheless, details have begun to seep out – through
lawsuit documents (including contract disputes), government studies, reports to shareholders, and industry insiders. By piecing together information from
these sources during research for my forthcoming
book, I got a full picture of the perverse incentive
structures in the pharmaceutical industry.
AT THE CENTER of the system are “pharmacy
benefit managers” (PBMs), who represent health-insurance plans in drug-price negotiations with pharmaceutical companies. Because health insurers pay
PBMs based on the discounts they secure, these intermediaries should in theory try to negotiate the lowest
possible drug prices for their clients. But in practice,
established drug companies offer PBMs financial incentives to favor their higher-priced drugs and block
cheaper competitors.
These incentives often include large volume-based
price discounts, with the best deals reserved for PBMs
who promise to favor all of a company’s drugs together. An apparent example of this came to light in
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October 2017, when the vaccine maker Sanofi paid
$61.5 million to settle a case that was pending in a
federal district court in New Jersey. The suit alleged
that when another company planned to compete
against Sanofi’s pediatric meningitis vaccine Menactra, Sanofi hiked Menactra’s price by up to 34.5%
unless buyers agreed to purchase all of its vaccines
exclusively.
A similar case filed in late 2017 focuses on Johnson
& Johnson’s anti-inflammatory drug Remicade. The
complaint alleges that, after the drug’s patent protection expired, and just weeks after a lower-priced
biosimilar came on the market, the company began a
bundling scheme that that effectively induced hospitals and health plans to exclude the cheaper competitor. Johnson & Johnson denied the allegations, but the
court rejected its motion to dismiss the complaint.
WHY DO US HEALTH insurers go along with all
of this, despite the rising costs and lack of competition among drug companies? For the many smaller
health plans, demanding better terms from a PBM
is too complex and time-consuming to make economic sense. Larger private insurers, meanwhile,
are primarily concerned with their bottom line, and
may find that volume-based discounts on established
drugs work out cheaper than lower-priced alternatives, at least in the short term. And when an insurer with market clout asks for better terms, PBMs
are now offering “price-protection” contracts that
promise to limit price increases to, say, 2-4% a year

– without pushing drug companies to change their
anti-competitive strategies.
Even US government health-insurance plans can get
trapped by these perverse economic incentives. For
example, if a Medicare plan pushes a patient to use a
more expensive drug, the government picks up most
of the tab, and the plan pays less. This destroys any
incentive to encourage patients to use a generic or
cheaper branded alternative.
The problem is not limited to PBMs and health insurers. Drug companies can also pay doctors, clinics, hospitals, patient-assistance programs, and patient-advocacy groups to favor their more expensive
drugs. Some payments come in the form of rebates,
while others are labeled as “administrative fees” or
“data-monitoring fees.” Whatever the form, they all
represent a tempting flow of money for many players
who should be acting as watchdogs for patients.
DISRUPTING such a lucrative, well-entrenched
system will require a combination of changes. These
must include curtailing payments by drug companies,
full transparency (so that competition can flourish),
and cutting back on the many government-granted competition rights that reinforce pharmaceutical
firms’ power across a range of drugs. But the most
important part of any reform plan is political will.
Without that, it will be business as usual in the pharmaceutical industry. And patients, taxpayers, government budgets, and the US economy will continue to
suffer.
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FOUR COLLISION
COURSES FOR THE

GLOBAL
ECONOMY

Between US President
Donald Trump’s zero-sum
disputes with China and Iran,
UK Prime Minister Boris
Johnson’s brinkmanship with
Parliament and the European
Union, and Argentina’s likely
return to Peronist populism,
the fate of the global economy
is balancing on a knife edge.
Any of these scenarios could
lead to a crisis with rapid
spillover effects.
NOURIEL ROUBINI

SAN FRANCISCO

I

n the classic game of “chicken,” two drivers
race directly toward each other, and the first
to swerve is the “loser.” If neither swerves,
both will probably die. In the past, such scenarios have been studied to assess the risks posed
by great-power rivalries. In the case of the Cuban
missile crisis, for example, Soviet and American
leaders were confronted with the choice of losing
face or risking a catastrophic collision. The question, always, is whether a compromise can be found
that spares both parties their lives and their credibility.
THERE ARE NOW several geo-economic games of
chicken playing out. In each case, failure to compromise would lead to a collision, most likely followed by a global recession and financial crisis.
The first and most important contest is between
the United States and China over trade and technology. The second is the brewing dispute between
the US and Iran. In Europe, there is the escalating
brinkmanship between British Prime Minister Boris Johnson and the European Union over Brexit.
Finally, there is Argentina, which could end up on
a collision course with the International Monetary
Fund after the likely victory of the Peronist Alberto
Fernández in next month’s presidential election.
IN THE FIRST CASE, a full-scale trade, currency, tech, and cold war between the US and China
would push the current downturn in manufacturing, trade, and capital spending into services and
private consumption, tipping the US and global
economies into a severe recession. Similarly, a military conflict between the US and Iran would drive
oil prices above $100 per barrel, triggering stagflation (a recession with rising inflation). That, after
all, is what happened in 1973 during the Yom Kippur War, in 1979 following the Iranian Revolution,
and in 1990 after Iraq’s invasion of Kuwait.
A BLOWUP over Brexit might not by itself cause
a global recession, but it would certainly trigger a
European one, which would then spill over to other economies. The conventional wisdom is that a
“hard” Brexit would lead to a severe recession in
the United Kingdom but not in Europe, because

the UK is more reliant on trade with the EU than
vice versa. This is naive. The eurozone is already
suffering a sharp slowdown and is in the grip of
a manufacturing recession; and the Netherlands,
Belgium, Ireland, and Germany – which is nearing
a recession – do in fact rely heavily on the UK export market.
WITH EUROZONE BUSINESS CONFIDENCE
already depressed as a result of Sino-American
trade tensions, a chaotic Brexit would be the last
straw. Just imagine thousands of trucks and cars
lining up to fill out new customs paperwork in Dover and Calais. Moreover, a European recession
would have knock-on effects, undercutting growth
globally and possibly triggering a risk-off episode.
It could even lead to new currency wars, if the value of the euro and pound were to fall too sharply
against other currencies (not least the US dollar).
A crisis in Argentina could also have global consequences. If Fernández defeats President Mauricio
Macri and then scuttles the country’s $57 billion
IMF program, Argentina could suffer a repeat of
its 2001 currency crisis and default. That could
lead to capital flight from emerging markets more
generally, possibly triggering crises in highly indebted Turkey, Venezuela, Pakistan, and Lebanon,
and further complicating matters for India, South
Africa, China, Brazil, Mexico, and Ecuador.
IN ALL FOUR SCENARIOS, both sides want to
save face. US President Donald Trump wants a
deal with China, in order to stabilize the economy and markets before his re-election bid in 2020;
Chinese President Xi Jinping also wants a deal to
halt China’s slowdown. But neither wants to be the
“chicken,” because that would undermine their domestic political standing and empower the other
side. Still, without a deal by year’s end, a collision
will become likely. As the clock ticks down, a bad
outcome becomes more likely.
Similarly, Trump thought he could bully Iran by
abandoning the Joint Comprehensive Plan of Action and imposing severe sanctions. But the Iranians have responded by escalating their regional
provocations, knowing full well that Trump cannot afford a full-scale war and the oil-price spike
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that would result from it. Moreover, Iran does not
want to enter negotiations that would give Trump
a photo opportunity until some sanctions are lifted.
With both sides reluctant to blink first – and with
both Saudi Arabia and Israel egging on the Trump
administration – the risk of an accident is rising.
Having perhaps been inspired by Trump, Johnson
naively thought that he could use the threat of a
hard Brexit to bully the EU into offering a better
exit deal than what his predecessor had secured.
But now that Parliament has passed legislation
to prevent a hard Brexit, Johnson is playing two
games of chicken at once. A compromise with the
EU on the Irish “backstop” is still possible before
the October 31 deadline, but the probability of de
facto hard-Brexit scenario is also increasing.
IN ARGENTINA, both sides are posturing. Fernández wants a clear electoral mandate, and is campaigning on the message that Macri and the IMF
are to blame for all the country’s problems. The
IMF’s leverage is obvious: if it withholds permanently the next $5.4 billion tranche of funding and
ends the bailout, Argentina will suffer another financial collapse.
But Fernández has leverage, too, because a $57 billion debt is a problem for any creditor; the IMF’s
ability to help other distressed economies would be
constrained by an Argentinean collapse. As in the
other cases, a face-saving compromise is better for
all, but a collision and financial meltdown cannot
be ruled out.
The problem is that while compromise requires
both parties to de-escalate, the tactical logic of
chicken rewards crazy behavior. If I can make it
look like I have removed my steering wheel, the
other side will have no choice but to swerve. But if
both sides throw out their steering wheels, a collision becomes unavoidable.
THE GOOD NEWS is that in the four scenarios
above, each side is still talking to the other, or may
be open to dialogue under some face-saving conditions. The bad news is that all sides are still very
far from any kind of agreement. Worse, there are
big egos in the mix, some of whom might prefer to
crash than be perceived as a chicken. The future of
the global economy thus hinges on four games of
daring that could go either way.
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THE ISSUE

BEHIND OUR ISSUES

Many commentators
nowadays rely on a narrative
in which weak productivity
growth, populism, and a
rising China are threatening
the very survival of Western
liberal democracy. Yet most
of the commonly identified
causes of Western discontent
are in fact symptoms
of a deeper intellectual
breakdown.
JIM O’NEILL

LONDON

A

s the chair of the Royal Institute of International Affairs (Chatham House), I recently hosted an offsite event with some
of the organization’s strongest supporters, research staff, and other leaders. I left with a
clearer view of three of the biggest issues of our
time: slowing productivity growth, anti-establishment politics, and the rise of China.
Generally speaking, the reason that we have so
many “issues” is that the international capitalist
model has stopped functioning as it should, particularly in the years since the 2008 financial crisis. This has become increasingly apparent to many
Western voters, even as experts have struggled to
understand the precise nature of the economic and
political shifts underway.
ACCORDING to the economic textbooks that I
grew up with in the 1970s, successful businesses
within a market-based system should deliver profits to their equity owners, which in turn should lead
to stronger investment and rising wages. At the
same time, the potential for profits should attract
new market entrants, which in turn should erode
the incumbents’ profitability, fuel competition, and
spur innovation.
THIS PATTERN no longer holds. Incumbents’ reported profits seem to rise persistently – often with
the help of extremely efficient balance-sheet and financial management – but there is scarce evidence
of rising investment or wages. As a result, productivity across many advanced economies appears to
be trending lower.
IN THESE CIRCUMSTANCES, it is little wonder
that Western voters have been attracted to anti-establishment political parties. But this does not
mean that liberal democracy is breaking down, as
one often hears. In fact, a forthcoming Chatham
House report casts substantial doubt on the credibility of that alarmist claim.

PRODUCTIVITY
ACROSS MANY
ADVANCED
ECONOMIES
APPEARS TO BE
TRENDING LOWER

BETWEEN THE 1970S and the start of the new
millennium, politics in many Western countries
moved rightward – a trend epitomized by New
Labour in the United Kingdom and the Democrat-
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ic Leadership Council in the United States. For a
while, this mode of politics seemed to work fine.
Under conditions of persistent growth, low inflation, and a rising tide that lifted all (or most) boats,
a neoliberal consensus crystallized, and alternative
views were marginalized.
EVERYTHING CHANGED after 2008. Over the
past decade, markets seemed to have stopped delivering widely shared growth, and mainstream parties have not come up with any new ideas. Voters
have thus turned to the once-sidelined voices on
the left and right. The far-left policies being proposed by UK Labour leader Jeremy Corbyn almost
certainly would not work. But that is beside the
point. What matters to disadvantaged voters is that
Corbyn’s proposals seem to offer something that
the current system does not. Similarly, those on the
right are unlikely to deliver greater prosperity, but
their ideas have the virtue of sounding different.
Blaming immigration, “globalists,” and China for
everything can make for a powerful sales pitch.
In order to offer voters a better choice, the center
must do much more to ensure that market forces
are delivering the same results as they did in previous decades. And here, throwing around sweeping
accusations of “populism” and the end of democracy won’t help.
IN TRYING TO EXPLAIN the current moment,
too many of my liberal colleagues are relying on a
mistaken narrative. The problem is not that scary
new populist forces are destroying the post-war
economic model; rather, it is the other way around.
The rise of new political movements is the logical
result of the earlier period of neoliberal consolidation, and of the failure of centrist thinking to deliver the same results it once did.
TO BE SURE, there is some merit to the argument
that social media have facilitated the spread of heterodox – and sometimes toxic – points of view.
The leading social-media companies clearly have
not spent enough on protecting their users from
sophisticated propaganda, scams, and the like. But
the real question is why those messages have found
so many receptive ears. After all, the same technol-
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VOTERS HAVE THUS
TURNED TO THE
ONCE-SIDELINED
VOICES ON THE LEFT
AND RIGHT

THE PROBLEM IS NOT THAT
SCARY NEW POPULIST
FORCES ARE DESTROYING
THE POST-WAR ECONOMIC
MODEL; RATHER, IT IS THE
OTHER WAY AROUND

ogies that allow marginal voices to reach a much
larger audience are also available to centrists. Barack Obama’s 2008 US presidential campaign harnessed the power of these platforms to great effect.
Finally, the Sino-American dispute over trade and
technology may be more dramatic for involving a
non-liberal, non-Western rising power. But the essence of the conflict is economic. Within the next
decade or so, China’s economy will likely surpass
that of the US as the largest in the world.
TO MY MIND, Western policymakers should be
countering Sinophobia and encouraging their societies to live comfortably with China. Economic
progress in China will not prevent America’s 327
million people from becoming individually wealthier themselves. If the West adopts sensible policies,
its own firms and consumers stand to benefit substantially from China’s growth.
As for think tanks like Chatham House, it is clear
that we must play a more active role in setting the
facts straight on all of these issues. It would be a
tragedy to sacrifice our collective prosperity as a
result of unclear thinking.
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GLOBAL

TAXATION FOR THE
DIGITAL AGE

The European Commission’s
proposal to create an EU
digital services tax is aimed
mainly at multinational
tech giants. But should the
tax take effect, it will be
Europe’s own startups and
digital ecosystems that pay
the highest price.
GILLIAN TANS

AMSTERDAM

T

he question of how to tax increasingly globalized and digitized businesses is vital
to the future health of cross-border trade
and investment. Sadly, the current debate is mired in confusion and complexity, and is
not helped by populist political responses that demonize digital businesses.

A PRIME EXAMPLE is the European Commission’s proposal, first published in March 2018, to
create an EU digital services tax (DST). The measure is aimed mainly at multinational tech giants
whose corporate structures allow them to siphon
digitally-derived profits to low-tax jurisdictions.
But should the DST take effect, it will be Europe’s
own startups and digital ecosystems that pay the
biggest price.
AS A COMPANY that operates in a globalized market, we have numerous concerns about the limited
vision for the future of business embodied in the
European Commission’s proposals. This is why we
must oppose the DST idea in its entirety.
The proposed DST, as well as rushed digital taxation
efforts by several EU member states, reflects the
outdated idea that digital companies are different
from traditional businesses. As entire industries become digitized, this distinction grows increasingly
unsustainable. Attempting to maintain it threatens
to cause serious long-term damage to European
businesses and national economies.

THE PROPOSED
DST REFLECTS THE
OUTDATED IDEA THAT
DIGITAL COMPANIES
ARE DIFFERENT
FROM TRADITIONAL
BUSINESSES

UNDER CURRENT international corporate tax
rules, businesses can be taxed only on profits they
earn in the country in which they are physically
based, but not if trading is conducted through digital means. The often-heated discussion surrounding
this issue has generated an image of large multinational tech firms profiting in local markets and using local infrastructure while operating without any
tax liability.
THIS INCREASINGLY WIDESPREAD narrative
contributed to the European Commission’s proposals for an EU-wide DST, along with the wider reform of corporate taxation to cover any substantial
operational presence by a digital business. But rath-
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er than producing a tax system that is fair and supportive of business, the DST would be much more
likely to erode the benefits and opportunities that
the digital economy currently offers to companies
and consumers.
THE PROPOSED DST – supposedly an interim
solution, pending the agreement of global measures
– has two specific drawbacks.
For starters, taxing businesses based on revenue
rather than realized income will result in an intolerably heavier tax burden for enterprises with low
profits and high turnover. Rather than hitting the
targeted tech giants, a DST would most likely be a
hindrance to the many European tech startups that
have become global leaders in their fields.
This innately unfair approach will distort competition, undermine enterprise, and harm domestic
economic growth. Unfortunately, EU leaders are
too focused on curbing the corporate structures of
certain global tech brands to see the negative longterm implications that a DST would have for the
growth of European businesses.
THE SECOND PROBLEM is the likely creation
of a patchwork of digital taxation measures, both
within and beyond the EU. Although the European
Commission argues that its proposed DST would
prevent the emergence of similar policies at the national level within the EU, recent developments in
the United Kingdom, France, and Italy suggest the
opposite.
FURTHERMORE, a rushed or ill-considered digital
taxation strategy by the EU could result in a template that is replicated internationally. This could
lead to a patchy global tax map, with confusion,
variation, and forms of double taxation accepted as
standard. The consequences, in terms of the growth
and survival of small and medium-size business
around the world, could be grave.
ON A MORE ENCOURAGING NOTE, the OECD is
making good progress toward reaching a consensus on digital taxation – covering search engines,
online marketplaces, and social media platforms. I
strongly believe that collaboration at the OECD/
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EU LEADERS ARE
TOO FOCUSED
ON CURBING
THE CORPORATE
STRUCTURES OF
CERTAIN GLOBAL
TECH BRANDS

G20 level is essential to developing fair and transparent tax rules for businesses offering digital services. This is an approach that I fully support and
that is more likely to protect the interests of businesses and economies alike.
COMPANIES LIKE OURS operate in a truly globalized world. We are required to comply with a variety of tax laws and, like all progressive businesses
in the digital era, are happy to do so. What we want
is a fair, supportive corporate tax system to help
safeguard growth across the board, particularly
when economic conditions are challenging. Business taxation must continue to be based fundamentally on realized income, and a global consensus
regarding the development of a uniform taxation
framework is now essential.
SUCH A CONSENSUS CANNOT WAIT. The global
economy is becoming more digitized by the day. As
a European company, we want to see EU businesses
grow, succeed, and become leaders in this exciting
new landscape. Separate tax measures, such as the
DST, for digital companies are short-sighted and
unrealistic, and will ultimately prove counterproductive for all.

JOINING THE
TECHNOLOGICAL

FRONTIERS
Financial analysts recognize
the massive growth potential
of artificial intelligence
and biotechnology. But, if
anything, the likely economic
impact of these sectors
is being underestimated,
because few have reckoned
with the implications of what
will happen when they are
combined.
TEJ KOHLI

LONDON

A

rtificial intelligence (AI) and biotechnology are both on an exponential growth
trajectory, with the potential to improve
how we experience our lives and even to
extend life itself. But few have considered how these
two frontier technologies could be brought together
symbiotically to tackle global health and environmental challenges.
CONSIDER THE PACE of recent developments in
both fields. Biotechnology, in cost-benefit terms,
has been improving by a factor of ten every year.
The cost of deciphering the human genome has
dropped from $3 billion in 2001 to about $1,000 today; a process that took months ten years ago can
now be completed in less than an hour. Likewise,
based on current developments, PricewaterhouseCoopers estimates that AI’s contribution to global
output will reach $15.7 trillion by 2030 – more than
the current combined output of China and India.
Yet, if anything, these predictions underestimate
the economic impact. AI applications will eventually be so broad and so embedded in every aspect of
our daily lives that they will likely contribute three
to four times more to global output than the Internet, which today accounts for around $50 trillion
of the global economy. Moreover, the siloed nature
of current analyses means that potential AI/biotech
combination technologies have not been fully considered or priced in.

THE PROPOSED
DST REFLECTS THE
OUTDATED IDEA THAT
DIGITAL COMPANIES
ARE DIFFERENT
FROM TRADITIONAL
BUSINESSES

FOR EXAMPLE, combination technologies could
tackle a global health issue such as organ donation. According to the World Health Organization,
an average of around 100,800 solid organ transplants were performed each year as of 2008. Yet in
the United States, there are nearly 113,000 people
waiting for a life-saving organ transplant, while
thousands of good organs are discarded each year.
For years, those in need of a kidney transplant had
limited options: they either had to find a willing and
biologically viable living donor, or wait for a viable
deceased donor to show up in their local hospital.
But with enough patients and willing donors,
Big Data and AI make it possible to facilitate far
more matches than this one-to-one system allows,
through a system of paired kidney donation. Pa-
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tients can now procure a donor who is not a biological fit and still receive a kidney, because AI can
match donors to recipients across a massive array
of patient-donor relationships. In fact, a single person who steps forward to donate a kidney – either
to a loved one or even to a stranger – can set off a
domino effect that saves dozens of lives by resolving
the missing link in a long chain of pairings.
SINCE THE FIRST paired kidney exchanges took
place in 2000, nearly 6,000 people have received
kidney transplants from donors identified by algorithms. But this could be just the start of AI-facilitated organ transplantation. AI can already identify
potential donors and recipients; in the future, it will
be able to account for even richer patient data, perhaps including moral and religious factors, to help
with sequencing and triage decisions (that is, determining whether someone should get a transplant
before someone else).
The biggest hurdle preventing these AI models from
reaching their full potential is biological. In theory,
AI applications could draw on data sets encompassing all living and deceased organ donors and all
patients worldwide. But, in practice, there is a time
limitation on most organ pairings, because organs
from deceased donors are viable for transplantation for only a short period. To be paired, recipients
must be located within a geographic radius that can
be reached in time.
FORTUNATELY, synthetic biotechnology could
vastly expand the scope of feasible pairings. Globally, the synthetic biology market is growing fast,
and is expected to exceed $12.5 billion by 2024,
reflecting a compound annual growth rate of 20%.
Within this emerging industry, there are companies
(including one in which I am an investor) exploring methods of preserving and even regenerating
organs outside of the body, potentially for multiple
days at an ambient temperature. This could extend
the distances that organs can be transported, thus
enabling a network effect by increasing the size of
viable data pools from which AI models can draw to
produce more efficient chains of pairings.
Perfecting new biotechnologies usually takes years.
But, if successful, these innovations could revolu-
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PERFECTING NEW
BIOTECHNOLOGIES
USUALLY TAKES
YEARS.

tionize large areas of public health, with the global
organ-donation regime being just the start.
THE MORAL and ethical implications of today’s
frontier technologies are far-reaching. Fundamental questions have not been adequately addressed.
How will algorithms weigh the needs of poor and
wealthy patients? Should a donor organ be sent to
a distant patient – potentially one in a different
country – with a low rejection risk or to a nearby
patient whose rejection risk is only slightly higher?
These are important questions. But I believe that we
should get combination technologies up and working, and then decide on the appropriate controls.
The matching power of AI means that eight lives
could be saved by just one deceased organ donor;
innovations in biotechnology could ensure that organs are never wasted. The faster these technologies
advance, the more lives we can save.
AI AND BIOTECH are undergoing rapid development precisely because they have such far-reaching potential. As they move forward, we must keep
looking for new combinations to unlock. I suspect
that we will find we have underestimated their potential by considering them in isolation.
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CEO & TOP EXECUTIVES AWARDS

CEO OF THE YEAR

CEO OF THE YEAR

HR DIRECTOR OF THE YEAR

FINANCIAL SERVICES
EUROPE & ASIA

CUSTOMISED ACCOMMODATION
MANAGEMENT SERVICES
SINGAPORE

AVIATION INDUSTRY
HONG KONG

Kong Chee Min
Centurion Corporation

Stanley Yau
HK Express

For being one of the most recognized and
undisputed leaders in the Customised
Accommodation Management Services
in Singapore, with his substantial
experience and the progressive increase
of the business and value, that allowed
to Centurion Corporation to be the most
inﬂuential Company in the sector.

For always encouraging new ideas and
knocking down hierarchy and bureaucracy
to create a lot of communication channels.
For training its multi-lingual team to the
highest international safety standards.

Naser Taher
MultiBank Group
With over 28 years of experience spearheading
the ﬁnancial industry worldwide, Mr. Taher
founded MultiBank in 2005 and has since
worked tirelessly to shape the Group to what
it is today- one of the leading global forex
and CFD brokers, which is spread across 15
ofﬁces worldwide, managing over 320,000
retail and institutional clients and generating
$4.6 billion in daily turnover. Mr. Taher is
currently an Honorary Chief Financial Advisor
to the Chinese Financial Government.
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ASSET MANAGEMENT AWARDS

WEALTH MANAGEMENT
COMPANY OF THE YEAR

ASSET MANAGEMENT
FIRM OF THE YEAR

MULTINATIONAL WEALTH
ADVISOR OF THE YEAR

ASIA PACIFIC

ASIA

HONG KONG

La Trobe Financial

Orchard Global
Asset Management

Winson Capital

For positive returns and solid growth over
the last twelve months in the managed
funds sector for both institutional and
retail investors, showing a 50.3% growth
rate from the previous ﬁnancial year. The
credit fund continued performance in
times of low interest rates keeps attracting
attention across the Australian and Asian
markets.

For being a leading alternatives asset
manager focused on structured credit,
specialty lending and opportunistic ﬁxed
income investments: portfolios include
speciﬁc strategies to optimise market
inefﬁciencies. In particular, Orchard Global
is a market leader in providing ﬁnancial
solutions and capital to global banks and
ﬁnancial institutions.

For being a renowned multinational wealth
management and ﬁnancial advisory
ﬁrm operating throughout Asia. For its
technological and tailor made approach to
wealth management and the undisputed
ability in supporting clients all over the
world thanks to choice and security,
offering a full suite of investment services.
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CREDIT SPECIALIST
OF THE YEAR
ASIA PACIFIC

La Trobe Financial

For having utilised both conventional
lending channels and pursuing a bespoke
combination of sources and structures.
La Trobe Financial has an innovative
solution approach to lending, with the
ability to adopt product and pricing ﬂexibility
to make this work for the customer and
achieve their ﬁnancial requirements.
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FOREX AWARDS

CBROKER OF THE YEAR
FOR LEADERSHIP
FOREX
INVESTMENT BUSINESS

FOREX BROKER OF THE YEAR
ASIA

E-Global
Trade & Finance Group

InstaForex

For providing distinguished brokerage
services on the internet using electronic
payment systems. For being continuously
engaged in the pursuit of innovation and
for its focus on the client.

For the dynamic range of features and
tools available to clients and for the
innovative services provided by its trading
platform. Thanks to its reliability and
tailored approach, over 2,000,000 traders
from 120 countries around the globe
continue to put their trust in InstaForex
with great results.
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REAL ESTATE AWARDS

EXCELLENCE OF THE YEAR
REAL ESTATE
INDONESIA

Leads Property

For offering a speciﬁc range of property
advisory and marketing services through a
big experience in local market knowledge.
For teaming up with clients, achieving their
expectations in the most timely and cost
effective manner.
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EXCELLENCE OF THE YEAR
FOR INNOVATION SIMCITY
PREMIER HOMES REAL ESTATE
VIETNAM

BEST PROMOTION & EVENTS
TEAM OF THE YEAR

Anpha Holdings

Melco
Resorts & Entertainment

For being a world excellence as a regional
leading investment, development and
international trading enterprise, in
particular for the “SIMCity” project, the
most admirable townships development
based on technology and green design
with the “Future City” initiative concept
and customized life space building on
owner’s need.

For conﬁrming the leading developer,
owner and operator of casino gaming
and entertainment casino resort facilities
in Asia for the third year in a row. For the
ability of the promotion and events team
to make Melco a true City of Dreams with
record breaking ﬁgures and entertainment
programs also for highly demanding
clients.

IR TEAM OF THE YEAR
TELECOM

COMPANY OF THE YEAR
HEALTHCARE TECHNOLOGY

EXCELLENCE OF THE YEAR
FILM PRODUCTION

ASIA

SOUTH ASIA

CHINA

China Telecom

BookDoc

Mar Vivo Films

For conﬁrming a landmark and an
innovative excellence in the TLC sector
in Asia. For the strategic execution
capability in Investor Relations and the
continuous commitment to Corporate
Social Responsibility, achieving leading
international standards highly valued by
investment professionals.

For being the only ofﬁcial integrated
healthcare platform endorsed by the
Ministry of Health and for entering into
prestigious partnerships with institutions
such as the Malaysian Social Security
System, Siloam Hospital Groups, the
largest hospital chain in Indonesia, and
the world’s largest jewellery chain retailer,
Chow Tai Fook.

For conﬁrming the best partner in China for
video and ﬁlm production for the third year
in a row. For creating original, high-quality
ﬁlms for the international marketplace that
won awards all over the world. For offering
value and awareness to the project of the
clients, helping them achieving global
sales and distribution.
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BEST PROVIDER OF THE YEAR
CUSTOMISED ACCOMMODATION
MANAGEMENT SERVICES
SINGAPORE

EXCELLENCE OF THE YEAR
FOR INNOVATION
BEST PROJECT (PORTICO)

Alveo Land

Kamadjaja Logistics

For being an international excellence and
one of Singapore’s largest owner-operator
of quality workers accommodation assets
in Singapore and Malaysia, in particular
for developing a diversiﬁed portfolio
of operational workers and student
accommodation, establishing yourself as
an international reference in the sector.

For being an international excellence
and the Philippines’ leading innovative
developer of living solutions, in particular
for “Portico” a mixed-use residential
condominium project in Pasig City,
providing an extensive range of commercial
and residential spaces and the perfect
and distinctive living experience.

For providing excellent services in
domestic freight forwarding, warehouse
and land transport, being supported by
Integrity and Quality. For its experienced
professionals and for being one of the few
Logistics companies in Indonesia owning
its own GMP standards.

Centurion Corporation

68 July / December 2019

PHILIPPINE

EXCELLENCE OF THE YEAR
LOGISTICS SERVICES
INDONESIA

EXCELLENCE OF THE YEAR
LOGISTICS SERVICES
MALAYSIA

Transhub
Group of Companies
For providing logistics services through
its established and extensive network of
Principals and Agents with its stronghold
focusing on Asia Paciﬁc, India SubContinent, Middle East and Mauritius. For
the honesty and synergy of its team.

EXCELLENCE OF THE YEAR
FOR INNOVATION INTELLIGENT
TECHNOLOGY SOLUTIONS
HONG KONG

EXCELLENCE OF THE YEAR
LEADERSHIP WINE
HONG KONG

Myndar

McGalax Wine

For pioneering a multitude of software
applications utilizing state of the art
RFID and wireless technologies and for
constantly innovating through the offer
of software solutions to connect the
unconnected.

For being an excellence and a leading
specialty
premium
wine
importer,
wholesaler and distributor located in
Hong Kong. For the ability in providing an
undisputed customer service and for the
commitment to be the best in terms of
knowledge, support, and realized value. A
true example of its motto “Cheers to the
Good Life”.
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EXCELLENCE OF THE YEAR
ENGINEERING & CONSTRUCTION
SERVICES
INDONESIA

PT Sarana Menara
Nusantara

FOREX BROKER
OF THE YEAR
TURKEY

TrendFX
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